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M ULTINATIONALS IN CHINA

Elof Hansson, a bridge for economic
exchanges between China and Sweden

—— An interview with Mr. Nawei Yang, Chief Representative of Elof Hansson AB
Shanghai Representative Office

anniversary of the founding of People's

Republic of China, the journalist went to
the Elof Hansson AB Shanghai Representative
Office for an interview. Elof Hansson, founded
in 1897, is a well-known Swedish trading
company headquartered in Gothenburg,
Sweden. With a history that spans over 100
years, Elof Hansson has an indissoluble bond
with China. It entered the Chinese market in
the 1950s, the earliest of its kind in Northern
Europe to develop economic and trade |
exchanges with China. In the light of such a ittt
philosophy as "pursuing mutual benefits and autA
supporting the development of China", Elof i WUEE
Hansson has now integrated into the historical
course of China's economic development and
has made remarkable achievements for China-
Sweden economic exchanges.

In 2019, which marks the 70th anniversary
of the founding of the People's Republic of China, the journalist
paid a return visit to the Elof Hansosn Shanghai Representative
Office for another interview. Modest and friendly, Mr. Yang,
the chief representative with years of professional experience,
shared the development process of Elof Hansson in China during
the interview.

Speaking of the ties between Elof Hansson and China,
Mr. Yang said, "We entered the Chinese market in the 1950s,
undertaking textile trade activities. In the 1980s, we established
a branch office in Hong Kong, and then set up offices in Beijing
and Shanghai for mercantile operations in greater scale. Asia
is the core of our business, especially as the share of Chinese
market is ever increasing. In 2018, our trade sales exceeded USD
1 billion, with the business in China accounting for more than
35%. "

It is learned that Elof Hansson has established itself
mainly with the import of pulp, the import and export of
paper products, the export of textiles and the import of paper
machinery and testing equipment. It has set up subsidiaries or
offices in many parts of the world, such as New York, Japan,
United Arab Emirates, India and Singapore. By introducing
well-known brands of pulp around the world, it provides high-
quality pulp supply for paper manufacturers worldwide.

In recent years, the paper industry, also known as "white
steel", has undergone tremendous changes. In the interview, Mr.
Yang said that no matter how the situation changes, they will
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always promise "credit first". He said, "Our industry upholds
'credit first', and therefore, we shall take the risk and will never

cancel any contract. In addition to completing sales tasks in the
Chinese market, the priority is to stick to the promise of 'credit
first’. "

For the future development of Elof Hansson in China, Mr.
Yang said, "Paper-making is an attractive industry. Four major
industrial conferences will be held around the world every year,
with one taking place in London in November mainly for the
European market, and the other three in Shanghai, Vancouver
and St. Paul in March, May and August respectively. Each
year sees the attendance of roughly 200-300 persons on these
conferences, that is to say, the industry with a volume of 420
million tons is operated in the hands of 200-300 persons. It is
an industry with lots of markets to be explored. In the future,
we hope to make use of the land routes of the Belt and Road
Initiative to transport pulp from Europe to China. Though not
implemented in large scale, it is fast and could save about 30
days compared with shipping."

For nearly 70 years of development in the Chinese market,
Elof Hansson, relying on its reputation and experience in
international trade, has helped forge a close tie between China
and Sweden for economic exchanges between the two sides a
made remarkable contributions in such aspect.
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