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M ULTINATIONALS IN CHINA

up, China's economy has witnessed significant

growth and the consequent progress of
science and technology is changing our lifestyle at
a dramatic speed. Nowadays, China has, following
the pace of the world development, stepped into
the era of electronic information. Meanwhile, the
cloud data management, as the latest technological
achievements in the era of electronic information,
is creating a new round of investment hotspot and
economic growth point.

As a leader in cloud data management industry
with its headquarters located in Switzerland, Veeam
Software follows the pace of China's economic
development and becomes a rear outstanding
enterprise in the big data era. In the past year of
2018, Veeam Software's performance was extremely
eye-catching. The 12-year high-speed growth
made Veeam ranked among the top in cloud data
management market and become one of the world's
largest private software companies.

Talking about the development of Veeam Software in
China in the past two years, Mr. Jimmy Shi said, "Veeam is a
high-tech enterprise established in Switzerland in 2006, and a
major supplier of data center backup and recovery software.
At present, Veeam provides data management services for
the public and private cloud environments. We mainly serve
the enterprise-level market, the commercial market and the
small & medium markets. We are enjoying sound operating
status and cash flow. In the Chinese market, we continuously
serve clients at different levels, empowering our partners and

For over 40 years since reform and opening-

clients in China to accelerate their implementation of data
management strategies and achieve efficient data management
in the multi-cloud environment. It can be said that in the field
of data protection, we are ranked the first in the European
market and among the top three in the North American
market. We have achieved a growth of over 100% in the
Chinese market last year."

Under the leadership of Jimmy, Veeam develops step by
step and work steadily in China. Jimmy said, "The products
of Veeam are featured by the two major factors of excellent
software products. First is that the software is light, that
is, easy to use and operate, and providing users with good

experience. Simply put, it is designed to be the simplest
software to use, and for an article providing user experience,
nine out of ten will purchase it. Second, it is designed to be
the fastest software in recovering the core application and
production system, with much better performance than any
other products in China and the world. Good software is not
judged by the sales volume, but by utilization. The better
experience the product provides, the greater the sales volume.
We are confident about this.

This confidence comes from the excellent products of
Veeam. Product is the lifeline of an enterprise. During the
interview, Jimmy also told the journalist that at the beginning
of 2019, Veeam also got a $500 million investment from
Insight Venture Partners and attracted the franchise of the
strategic investor Canada Pension Plan Investment Board
(CPPIB), which will accelerate the development of Veeam in the
next phase and strengthen its leading position in providing
data management solutions for public and private cloud
environments.

Speaking of talent management, Jimmy said, "We hope that
employees will continue to innovate, and grow and learn new
ways of thinking along with constantly updated knowledge
level. Only unceasing improvement, can encourage the growth
of talents. I hope that during my career I can foster 10 or 20
or more general managers and Chinese-born managers. 'Give
a man a fish, and you feed him for a day; teach a man to fish,
and you feed him for a lifetime.' I'd like to promote young
people and young teams."

For just two years after taking office, Jimmy has led
his Chinese team to hand over a satisfactory report to the
headquarters. When talking about the future development
plan, Jimmy described his grand blueprint, "We are in the
best of times. We are full of confidence in our development in
China. We hope to continue to serve clients in the enterprise
market, commercial market, and small and medium markets
in terms of business on data protection and business
continuity, and, by basing upon commercial market clients, we
will gradually expand in the enterprise market, empowering
local partners in China to enhance the competitiveness of local
Chinese companies. I hope it is a win-win game!"



